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CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS
The Private Securities Litigation Reform Act of 1995 (the “Reform Act”) provides a safe harbor for forward-looking
statements made by or on behalf of EnerSys. EnerSys and its representatives may, from time to time, make written or
verbal forward-looking statements, including statements contained in the Company’s filings with the Securities and
Exchange Commission and its reports to stockholders. Generally, the inclusion of the words “anticipates,” “believe,”
“expect,” “future,” “intend,” “estimate,” “anticipate,” “will,” “plans,” or the negative of such terms and similar expressions identify
statements that constitute “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933
and Section 21E of the Securities Exchange Act of 1934 and that are intended to come within the safe harbor
protection provided by those sections. All statements addressing operating performance, events, or developments that
EnerSys expects or anticipates will occur in the future, including statements relating to sales growth, earnings or
earnings per share growth, and market share, as well as statements expressing optimism or pessimism about future
operating results, are forward-looking statements within the meaning of the Reform Act. The forward-looking
statements are and will be based on management’s then-current beliefs and assumptions regarding future events and
operating performance and on information currently available to management, and are applicable only as of the dates
of such statements.
Forward-looking statements involve risks, uncertainties and assumptions. Although we do not make forward-looking
statements unless we believe we have a reasonable basis for doing so, we cannot guarantee their accuracy. Actual
results may differ materially from those expressed in these forward-looking statements due to a number of
uncertainties and risks, including the risks described in this Annual Report on Form 10-K and other unforeseen risks.
You should not put undue reliance on any forward-looking statements. These statements speak only as of the date of
this Annual Report on Form 10-K, even if subsequently made available by us on our website or otherwise, and we
undertake no obligation to update or revise these statements to reflect events or circumstances occurring after the date
of this Annual Report on Form 10-K.
Our actual results may differ materially from those contemplated by the forward-looking statements for a number of
reasons, including the following factors:
•general cyclical patterns of the industries in which our customers operate;
•the extent to which we cannot control our fixed and variable costs;
•the raw materials in our products may experience significant fluctuations in market price and availability;
•certain raw materials constitute hazardous materials that may give rise to costly environmental and safety claims;
•legislation regarding the restriction of the use of certain hazardous substances in our products;

•risks involved in our operations such as disruption of markets, changes in import and export laws, environmental
regulations, currency restrictions and currency exchange rate fluctuations;
•our ability to raise our selling prices to our customers when our product costs increase;
•the extent to which we are able to efficiently utilize our global manufacturing facilities and optimize our capacity;
•general economic conditions in the markets in which we operate;
•competitiveness of the battery markets throughout the world;

•our timely development of competitive new products and product enhancements in a changing environment and the
acceptance of such products and product enhancements by customers;
•our ability to adequately protect our proprietary intellectual property, technology and brand names;
•litigation and regulatory proceedings to which we might be subject;
•changes in our market share in the geographic business segments where we operate;
•our ability to implement our cost reduction initiatives successfully and improve our profitability;
•quality problems associated with our products;

•our ability to implement business strategies, including our acquisition strategy, manufacturing expansion and
restructuring plans;
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•our acquisition strategy may not be successful in locating advantageous targets;

•our ability to successfully integrate any assets, liabilities, customers, systems and management personnel we acquire
into our operations and our ability to realize related revenue synergies and cost savings within expected time frames;

•our debt and debt service requirements which may restrict our operational and financial flexibility, as well as
imposing unfavorable interest and financing costs;
•our ability to maintain our existing credit facilities or obtain satisfactory new credit facilities;
•adverse changes in our short- and long-term debt levels under our credit facilities;
•our exposure to fluctuations in interest rates on our variable-rate debt;
•our ability to attract and retain qualified management and personnel;
•our ability to maintain good relations with labor unions;
•credit risk associated with our customers, including risk of insolvency and bankruptcy;
•our ability to successfully recover in the event of a disaster affecting our infrastructure;

• terrorist acts or acts of war, could cause damage or disruption to our operations, our suppliers, channels to
market or customers, or could cause costs to increase, or create political or economic instability; and

•the operation, capacity and security of our information systems and infrastructure.
This list of factors that may affect future performance is illustrative, but by no means exhaustive. Accordingly, all
forward-looking statements should be evaluated with the understanding of their inherent uncertainty.
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PART I 
ITEM 1. BUSINESS
Overview
EnerSys (the “Company,” “we,” or “us”) is the world’s largest manufacturer, marketer and distributor of industrial batteries.
We also manufacture, market and distribute related products such as chargers, power equipment, outdoor cabinet
enclosures and battery accessories, and we provide related after-market and customer-support services for industrial
batteries. We market and sell our products globally to over 10,000 customers in more than 100 countries through a
network of distributors, independent representatives and our internal sales force.
We operate and manage our business in three geographic regions of the world—Americas, EMEA and Asia, as described
below. Our business is highly decentralized with manufacturing locations throughout the world. More than half of our
manufacturing capacity is located outside of the United States, and approximately 60% of our net sales were generated
outside of the United States. The Company has three reportable segments based on geographic regions, defined as
follows:
•Americas, which includes North and South America, with our segment headquarters in Reading, Pennsylvania, USA;

•EMEA, which includes Europe, the Middle East and Africa, with our segment headquarters in Zurich, Switzerland;
and
•Asia, which includes Asia, Australia and Oceania, with our segment headquarters in Singapore.
We have two primary product lines: reserve power and motive power products. Net sales classifications by product
line are as follows:

•

Reserve power products are used for backup power for the continuous operation of critical applications in
telecommunications systems, uninterruptible power systems, or “UPS” applications for computer and
computer-controlled systems, and other specialty power applications, including security systems, premium starting,
lighting and ignition applications, in switchgear, electrical control systems used in electric utilities, large-scale energy
storage, energy pipelines, in commercial aircraft, satellites, military aircraft, submarines, ships and tactical vehicles.
Reserve power products also include thermally managed cabinets and enclosures for electronic equipment and
batteries.

•
Motive power products are used to provide power for electric industrial forklifts used in manufacturing, warehousing
and other material handling applications as well as mining equipment, diesel locomotive starting and other rail
equipment.
Additionally, see Note 22 to the Consolidated Financial Statements for information on segment reporting.
Fiscal Year Reporting
In this Annual Report on Form 10-K, when we refer to our fiscal years, we state “fiscal” and the year, as in “fiscal 2014”,
which refers to our fiscal year ended March 31, 2014. The Company reports interim financial information for 13-week
periods, except for the first quarter, which always begins on April 1, and the fourth quarter, which always ends on
March 31. The four quarters in fiscal 2014 ended on June 30, 2013, September 29, 2013, December 29, 2013, and
March 31, 2014, respectively. The four quarters in fiscal 2013 ended on July 1, 2012, September 30, 2012, December
30, 2012, and March 31, 2013, respectively.
History
EnerSys and its predecessor companies have been manufacturers of industrial batteries for over 125 years. Morgan
Stanley Capital Partners teamed with the management of Yuasa, Inc. in late 2000 to acquire from Yuasa Corporation
(Japan) its reserve power and motive power battery businesses in North and South America. We were incorporated in
October 2000 for the purpose of completing the Yuasa, Inc. acquisition. On January 1, 2001, we changed our name
from Yuasa, Inc. to EnerSys to reflect our focus on the energy systems nature of our businesses.
In 2004, EnerSys completed its initial public offering (the “IPO”). The Company’s registration statement (SEC File
No. 333-115553) for its IPO was declared effective by the Securities and Exchange Commission (the “SEC”) and the
Company’s common stock commenced trading on the New York Stock Exchange, under the trading symbol “ENS”.
Key Developments
There have been several key stages in the development of our business, which explain to a significant degree our
results of operations over the past several years.
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In March 2002, we acquired the reserve power and motive power business of the Energy Storage Group of Invensys
plc. (“ESG”). Our successful integration of ESG provided global scale in both the reserve and motive power markets.
The ESG acquisition also provided us with a further opportunity to reduce costs and improve operating efficiency that,
among other initiatives, led to closing underutilized manufacturing plants, distribution facilities, sales offices and
eliminating other redundant costs, including staff.
During fiscal years 2003 through 2014, we made twenty-five acquisitions around the globe.
In fiscal 2013, we announced our plans to construct a new battery manufacturing facility in Gaoyou City, Jiangsu
Province, People’s Republic of China for the production of industrial batteries for Chinese and international markets.
The new facility is scheduled to be completed during 2015 and will provide capacity to meet customer demand in
these markets.
In fiscal 2014, we completed the acquisition of Purcell Systems, Inc., a designer, manufacturer and marketer of
thermally managed electronic equipment and battery cabinet enclosures, headquartered in Spokane, Washington. With
the acquisition of Purcell Systems, Inc., we will be supplementing our reserve power products with thermally
managed cabinets and enclosures for electronic equipment and batteries. We also completed the acquisition of
Quallion LLC, a manufacturer of lithium ion cells and batteries for high integrity applications including implantable
medical devices, defense, aviation and space, headquartered in Sylmar, California. In our Asia region, we completed
the acquisition of UTS Holdings Sdn. Bhd. and its subsidiaries, a distributor of motive and reserve power battery
products and services.

Our Customers
We serve over 10,000 customers in over 100 countries, on a direct basis or through our distributors. We are not overly
dependent on any particular end market. Our customer base is highly diverse and no single customer accounts for
more than 5% of our revenues.
Our reserve power customers consist of regional customers as well as global customers. These customers are in
diverse markets including telecom, UPS, electric utilities, security systems, emergency lighting, premium starting,
lighting and ignition applications and space satellites. In addition, we sell our aerospace and defense products in
numerous countries, including the governments of the U.S., Germany and the U.K. and to major defense and aviation
original equipment manufacturers (“OEMs”).
Our motive power products are sold to a large, diversified customer base. These customers include material handling
equipment dealers, OEMs and end users of such equipment. End users include manufacturers, distributors, warehouse
operators, retailers, airports, mine operators and railroads.
Distribution and Services
We distribute, sell and service reserve and motive power products throughout the world, principally through
company-owned sales and service facilities, as well as through independent manufacturers’ representatives. This
company-owned network allows us to offer high-quality service, including preventative maintenance programs and
customer support. Our warehouses and service locations enable us to respond quickly to customers in the markets we
serve. We believe that the extensive industry experience of our sales organization results in strong long-term customer
relationships.
Manufacturing and Raw Materials
We manufacture and assemble our products at manufacturing facilities located in the Americas, EMEA and Asia.
With a view toward projected demand, we strive to optimize and balance capacity at our battery manufacturing
facilities globally, while simultaneously minimizing our product cost. By taking a global view of our manufacturing
requirements and capacity, we are better able to anticipate potential capacity bottlenecks and equipment and capital
funding needs.
The primary raw materials used to manufacture our products include lead, plastics, steel and copper. We purchase lead
from a number of leading suppliers throughout the world. Because lead is traded on the world’s commodity markets
and its price fluctuates daily, we periodically enter into hedging arrangements for a portion of our projected
requirements to reduce the volatility of our costs.
Competition
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we do not possess at this time. We compete primarily on the basis of reputation, product quality, reliability of service,
delivery and price. We believe that our products and services are competitively priced.

Americas
We believe that we have the largest market share in the Americas industrial battery market. We compete principally
with Exide Technologies, East Penn Manufacturing and New Power in the reserve and motive products markets; and
C&D Technologies Inc., NorthStar Battery, SAFT and EaglePicher (OM Group) in the reserve products market.
EMEA
We believe that we have the largest market share in the European industrial battery market. Our primary competitors
are Exide Technologies, Hoppecke, FIAMM, SAFT as well as Chinese producers in the reserve products market; and
Exide Technologies, Hoppecke and Midac in the motive products market.
Asia
We have a small share of the fragmented Asian industrial battery market. We compete principally with GS-Yuasa,
Shin-Kobe and Zibo Torch in the motive products market and Coslight, Amara Raja, Narada, Leoch, Exide Industries
and China Shoto in the reserve products market.
Warranties
Warranties for our products vary geographically and by product type and are competitive with other suppliers of these
types of products. Generally, our reserve power product warranties range from one to twenty years and our motive
power product warranties range from one to seven years. The length of our warranties is varied to reflect regional
characteristics and competitive influences. In some cases, our warranty period may include a pro rata period, which is
typically based around the design life of the product and the application served. Our warranties generally cover defects
in workmanship and materials and are limited to specific usage parameters.
Intellectual Property
We have numerous patents and patent licenses in the United States and other jurisdictions but do not consider any one
patent to be material to our business. From time to time, we apply for patents on new inventions and designs, but we
believe that the growth of our business will depend primarily upon the quality of our products and our relationships
with our customers, rather than the extent of our patent protection.
We believe we are leaders in thin plate pure lead technology ("TPPL"). Some aspects of this technology may be
patented in the future. In any event, we believe that a significant capital investment would be required by any party
desiring to produce products using TPPL technology for our markets.
We own or possess exclusive and non-exclusive licenses and other rights to use a number of trademarks in various
jurisdictions. We have obtained registrations for many of these trademarks in the United States and other jurisdictions.
Our various trademark registrations currently have durations of approximately 10 to 20 years, varying by mark and
jurisdiction of registration and may be renewable. We endeavor to keep all of our material registrations current. We
believe that many such rights and licenses are important to our business by helping to develop strong brand-name
recognition in the marketplace. Some of the significant (registered and unregistered) trademarks that we use include:
ArmaSafePlus, Cyclon, DataSafe, Deserthog, Douglas Battery, Douglas Legacy, EAS, Energia, EnerSystem, Energy
Leader, FlexSure, FIAMM Motive Power, General Battery, Genesis, Hawker, Huada, HUP, Ironclad, LifeGuard,
LifePlus, Life Speed, LifeTech, Loadhog, Odyssey, Oerlikon Battery, Oldham, Perfect Plus, PowerGuard, PowerSafe,
ProSeries, Purcell Systems, Quallion, Redion, Smarthog, Superhog, Supersafe, TeleData, Waterless, Wi-IQ, Workhog
and XFC.
Today, our reserve power batteries are marketed and sold principally under the ABSL, ABSL Space, ArmaSafePlus,
Cyclon, DataSafe, Genesis, Hawker, Huada, Odyssey, Oerlikon Battery, PowerSafe, Quallion and SuperSafe brands.
Our motive power batteries are marketed and sold principally under the Douglas Battery, Express, Fiamm Motive
Power, General Battery, Hawker, Huada and Ironclad brands. We also manufacture and sell related “DC” (Direct
Current) power products including chargers, electronic power equipment and a wide variety of battery accessories.
Our battery products span a broad range of sizes, configurations and electrical capacities, enabling us to meet a wide
variety of customer applications.
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Seasonality
Our business generally does not experience significant quarterly fluctuations in net sales as a result of weather or other
trends that can be directly linked to seasonality patterns, but historically our fourth quarter is our best quarter with
higher revenues and generally more working days and our second quarter is the weakest due to the summer holiday
season in Western Europe and Americas.
Product and Process Development
Our product and process development efforts are focused on the creation and optimization of new battery products
using existing technologies, which, in certain cases, differentiate our stored energy solutions from that of our
competition. We allocate our resources to the following key areas:
•the design and development of new products;
•optimizing and expanding our existing product offering;
•waste and scrap reduction;
•production efficiency and utilization;
•capacity expansion without additional facilities; and
•quality attribute maximization.
Employees
At March 31, 2014, we had approximately 9,500 employees. Of these employees, approximately 34% were covered
by collective bargaining agreements. Employees covered by agreements that did not exceed twelve months were
approximately 13%. The average term of these agreements is two years, with the longest term being four years.
We consider our employee relations to be good. We did not experience any significant labor unrest or disruption of
production during fiscal 2014.
Environmental Matters
In the manufacture of our products throughout the world, we process, store, dispose of and otherwise use large
amounts of hazardous materials, especially lead and acid. As a result, we are subject to extensive and evolving
environmental, health and safety laws and regulations governing, among other things: the generation, handling,
storage, use, transportation and disposal of hazardous materials; emissions or discharges of hazardous materials into
the ground, air or water; and the health and safety of our employees. In addition, we are required to comply with the
regulation issued from the European Economic Union called Registration, Evaluation, Authorization and Restriction
of Chemicals or “REACH,” that came into force on June 1, 2007. Under the regulation, companies which manufacture
or import more than one ton of a covered chemical substance per year are required to register it in a central database
administered by the European Chemicals Agency. REACH requires a registration over a period of 11 years.
Compliance with these laws and regulations results in ongoing costs. Failure to comply with these laws and
regulations, or to obtain or comply with required environmental permits, could result in fines, criminal charges or
other sanctions by regulators. From time to time, we have had instances of alleged or actual noncompliance that have
resulted in the imposition of fines, penalties and required corrective actions. Our ongoing compliance with
environmental, health and safety laws, regulations and permits could require us to incur significant expenses, limit our
ability to modify or expand our facilities or continue production and require us to install additional pollution control
equipment and make other capital improvements. In addition, private parties, including current or former employees,
can bring personal injury or other claims against us due to the presence of, or their exposure to, hazardous substances
used, stored, transported or disposed of by us or contained in our products.

Sumter, South Carolina
We currently are responsible for certain environmental obligations at our former battery facility in Sumter, South
Carolina that predate our ownership of this facility. This battery facility was closed in 2001 and is separate from our
current metal fabrication facility in Sumter. We have a reserve for this facility that totaled $2.9 million as of
March 31, 2014. Based on current information, we believe this reserve is adequate to satisfy our environmental
liabilities at this facility.
Environmental and safety certifications
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environmental management system and the improvement of environmental performance. Two facilities in Europe and
one in Africa are certified to OHSAS 18001 standards. OHSAS 18001 is a globally recognized occupational health
and safety management systems standard.
Quality Systems
We utilize a global strategy for quality management systems, policies and procedures, the basis of which is the ISO
9001:2008 standard, which is a worldwide recognized quality standard. We believe in the principles of this standard
and reinforce this by requiring mandatory compliance for all manufacturing, sales and service locations globally that
are registered to the ISO 9001 standard. This strategy enables us to provide consistent quality products and services to
meet our customers’ needs.
Available Information
We file annual, quarterly and current reports, proxy statements and other information with the SEC. These filings are
available to the public on the Internet at the SEC’s website at http://www.sec.gov. You may also read and copy any
document we file with the SEC at the SEC’s public reference room, located at 100 F Street, N.E., Room 1580,
Washington, D.C. 20549. Please call the SEC at 1-800-SEC-0330 for further information on the public reference
room.
Our Internet address is http://www.enersys.com. We make available free of charge on http://www.enersys.com our
annual, quarterly and current reports, and amendments to those reports, as soon as reasonably practical after we
electronically file such material with, or furnish it to, the SEC.

ITEM 1A. RISK FACTORS
The following risks and uncertainties, as well as others described in this Annual Report on Form 10-K, could
materially and adversely affect our business, our results of operations and financial conditions and could cause actual
results to differ materially from our expectations and projections. Stockholders are cautioned that these and other
factors, including those beyond our control, may affect future performance and cause actual results to differ from
those which may, from time to time, be anticipated. There may be additional risks that are not presently material or
known. See “Cautionary Note Regarding Forward-Looking Statements.” All forward-looking statements made by us or
on our behalf are qualified by the risks described below.
We operate in an extremely competitive industry and are subject to pricing pressures.
We compete with a number of major international manufacturers and distributors, as well as a large number of
smaller, regional competitors. Due to excess capacity in some sectors of our industry and consolidation among
industrial battery purchasers, we have been subjected to significant pricing pressures. We anticipate continued
competitive pricing pressure as foreign producers are able to employ labor at significantly lower costs than producers
in the U.S. and Western Europe, expand their export capacity and increase their marketing presence in our major
Americas and European markets. Several of our competitors have strong technical, marketing, sales, manufacturing,
distribution and other resources, as well as significant name recognition, established positions in the market and
long-standing relationships with OEMs and other customers. In addition, certain of our competitors own lead smelting
facilities which, during periods of lead cost increases or price volatility, may provide a competitive pricing advantage
and reduce their exposure to volatile raw material costs. Our ability to maintain and improve our operating margins
has depended, and continues to depend, on our ability to control and reduce our costs. We cannot assure you that we
will be able to continue to control our operating expenses, to raise or maintain our prices or increase our unit volume,
in order to maintain or improve our operating results.
The uncertainty in global economic conditions could negatively affect the Company’s operating results.
Our operating results are directly affected by the general global economic conditions of the industries in which our
major customer groups operate. Our business segments are highly dependent on the economic and market conditions
in each of the geographic areas in which we operate. Our products are heavily dependent on the end markets that we
serve and our operating results will vary by geographic segment, depending on the economic environment in these
markets. Sales of our motive power products, for example, depend significantly on demand for new electric industrial
forklift trucks, which in turn depends on end-user demand for additional motive capacity in their distribution and
manufacturing facilities. The uncertainty in global economic conditions varies by geographic segment, and can result
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earnings generation and result in a material adverse effect on our business, cash flow, results of operations and
financial position.
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Government reviews, inquiries, investigations, and actions could harm our business or reputation.
 As we operate in various locations around the world, our operations in certain countries are subject to significant
governmental scrutiny and may be adversely impacted by the results of such scrutiny. The regulatory environment
with regard to our business is evolving, and officials often exercise broad discretion in deciding how to interpret and
apply applicable regulations. From time to time, we receive formal and informal inquiries from various government
regulatory authorities, as well as self-regulatory organizations, about our business and compliance with local laws,
regulations or standards. Any determination that our operations or activities, or the activities of our employees, are not
in compliance with existing laws, regulations or standards could result in the imposition of substantial fines,
interruptions of business, loss of supplier, vendor or other third-party relationships, termination of necessary licenses
and permits, or similar results, all of which could potentially harm our business and/or reputation. Even if an inquiry
does not result in these types of determinations, regulatory authorities could cause us to incur substantial costs or
require us to change our business practices in a manner materially adverse to our business, and it potentially could
create negative publicity which could harm our business and/or reputation.
Risk of accelerated conversion or required repurchase of Convertible Notes which could adversely affect the
Company’s liquidity.
Under the terms of our senior unsecured 3.375% convertible notes ("Convertible Notes"), a holder of such Convertible
Notes may require the Company to repurchase some or all of the holder’s Convertible Notes for cash upon the
occurrence of a fundamental change as defined in the indenture and on each of June 1, 2015, 2018, 2023, 2028 and
2033 at a price equal to 100% of the accreted principal amount of the Convertible Notes being repurchased, plus
accrued and unpaid interest, if any, in each case. Additionally, the holders are permitted to convert their Convertible
Notes at their option at any time commencing March 1, 2015 or under any of the following conditions prior to that
date: (1) during the five business-day period after any five consecutive trading day period (the “measurement period”) in
which the price per $1,000 in original principal amount of the Convertible Notes for each trading day of the
measurement period was less than 98% of the product of the “last reported sale price” (as defined in the indenture
governing the Convertible Notes) of the Company’s common stock and the applicable conversion rate for the
Convertible Notes for such day; (2) during any calendar quarter after the calendar quarter ending June 30, 2008 (and
only during such quarter), if the last reported sale price of the Company’s common stock for 20 or more trading days in
a period of 30 consecutive trading days ending on the last trading day of the immediately preceding calendar quarter
exceeds 130% of the applicable conversion price in effect on the last trading day of the immediately preceding
calendar quarter; or (3) upon the occurrence of specified corporate events, the Company may settle conversions
(a) entirely in shares of its common stock, (b) entirely in cash, or (c) in cash for the accreted principal amount of the
Convertible Notes and shares of its common stock, or cash and shares of its common stock, for the excess, if any, of
the conversion value above the accreted principal amount. As of April 1, 2014, the Company has $172.5 million of
Convertible Notes outstanding, and the Convertible Notes have become convertible through June 30, 2014.
It is the Company’s current intent to settle the principal amount of any such conversions in cash, and any additional
conversion consideration at the conversion rate then applicable in cash, shares of the Company’s common stock or a
combination of cash and shares. To the extent that then existing domestic cash balances and cash flow from
operations, together with borrowing capacity under then existing credit facilities, are insufficient to satisfy any such
settlement or optional put or conversion, the Company may require additional financing from other sources. The
Company’s ability to obtain such additional financing in the future will depend in part upon prevailing capital market
conditions, as well as conditions in the Company’s business and its operating results; and those factors may affect its
efforts to arrange additional financing on terms that are acceptable to the Company. The Convertible Notes will
mature on June 1, 2038, unless earlier converted, redeemed or repurchased by the Company.
Reliance on third party relationships and derivative agreements could adversely affect the Company’s business.
We depend on third parties, including suppliers, distributors, lead toll operators, freight forwarders, insurance brokers,
commodity brokers, major financial institutions and other third party service providers, for key aspects of our business
including the provision of derivative contracts to manage risks of: (a) lead cost volatility, (b) foreign currency
exposures and (c) interest rate volatility. Failure of these third parties to meet their contractual, regulatory and other
obligations to the Company or the development of factors that materially disrupt our relationships with these third
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parties could expose us to the risks of business disruption, higher lead costs, unfavorable foreign currency rates and
higher expenses, which could have a material adverse effect on our business.
Our raw materials costs are volatile and expose us to significant movements in our product costs.
Lead is our most significant raw material and is used along with significant amounts of plastics, steel, copper and
other materials in our manufacturing processes. We estimate that raw material costs account for over half of our cost
of goods sold. The costs of these raw materials, particularly lead, are volatile and beyond our control. Volatile raw
material costs can
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significantly affect our operating results and make period-to-period comparisons extremely difficult. We cannot assure
you that we will be able to hedge the costs of our raw material requirements at a reasonable level or, even with respect
to our agreements that adjust pricing to a market-based index for lead, pass on to our customers the increased costs of
our raw materials.
Our operations expose us to litigation, tax, environmental and other legal compliance risks.
We are subject to a variety of litigation, tax, environmental, health and safety and other legal compliance risks. These
risks include, among other things, possible liability relating to product liability matters, personal injuries, intellectual
property rights, contract-related claims, government contracts, taxes, health and safety liabilities, environmental
matters and compliance with U.S. and foreign laws, competition laws and laws governing improper business practices.
We or one of our business units could be charged with wrongdoing as a result of such matters. If convicted or found
liable, we could be subject to significant fines, penalties, repayments or other damages (in certain cases, treble
damages). As a global business, we are subject to complex laws and regulations in the U.S. and other countries in
which we operate. Those laws and regulations may be interpreted in different ways. They may also change from time
to time, as may related interpretations and other guidance. Changes in laws or regulations could result in higher
expenses and payments, and uncertainty relating to laws or regulations may also affect how we conduct our operations
and structure our investments and could limit our ability to enforce our rights.
In the area of taxes, changes in tax laws and regulations, as well as changes in related interpretations and other tax
guidance could materially impact our tax receivables and liabilities and our deferred tax assets and tax liabilities.
Additionally, in the ordinary course of business, we are subject to examinations by various authorities, including tax
authorities. In addition to ongoing investigations, there could be additional investigations launched in the future by
governmental authorities in various jurisdictions and existing investigations could be expanded. The global and
diverse nature of our operations means that these risks will continue to exist and additional legal proceedings and
contingencies will arise from time to time. Our results may be affected by the outcome of legal proceedings and other
contingencies that cannot be predicted with certainty.
In the manufacture of our products throughout the world, we process, store, dispose of and otherwise use large
amounts of hazardous materials, especially lead and acid. As a result, we are subject to extensive and changing
environmental, health and safety laws and regulations governing, among other things: the generation, handling,
storage, use, transportation and disposal of hazardous materials; remediation of polluted ground or water; emissions or
discharges of hazardous materials into the ground, air or water; and the health and safety of our employees.
Compliance with these laws and regulations results in ongoing costs. Failure to comply with these laws or regulations,
or to obtain or comply with required environmental permits, could result in fines, criminal charges or other sanctions
by regulators. From time to time we have had instances of alleged or actual noncompliance that have resulted in the
imposition of fines, penalties and required corrective actions. Our ongoing compliance with environmental, health and
safety laws, regulations and permits could require us to incur significant expenses, limit our ability to modify or
expand our facilities or continue production and require us to install additional pollution control equipment and make
other capital improvements. In addition, private parties, including current or former employees, could bring personal
injury or other claims against us due to the presence of, or exposure to, hazardous substances used, stored or disposed
of by us or contained in our products.
Certain environmental laws assess liability on owners or operators of real property for the cost of investigation,
removal or remediation of hazardous substances at their current or former properties or at properties at which they
have disposed of hazardous substances. These laws may also assess costs to repair damage to natural resources. We
may be responsible for remediating damage to our properties that was caused by former owners. Soil and groundwater
contamination has occurred at some of our current and former properties and may occur or be discovered at other
properties in the future. We are currently investigating and monitoring soil and groundwater contamination at several
of our properties, in most cases as required by regulatory permitting processes. We may be required to conduct these
operations at other properties in the future. In addition, we have been and in the future may be liable to contribute to
the cleanup of locations owned or operated by other persons to which we or our predecessor companies have sent
wastes for disposal, pursuant to federal and other environmental laws. Under these laws, the owner or operator of
contaminated properties and companies that generated, disposed of or arranged for the disposal of wastes sent to a
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contaminated disposal facility can be held jointly and severally liable for the investigation and cleanup of such
properties, regardless of fault.
Changes in environmental and climate laws or regulations, including laws relating to greenhouse gas emissions, could
lead to new or additional investment in production designs and could increase environmental compliance
expenditures. Changes in climate change concerns, or in the regulation of such concerns, including greenhouse gas
emissions, could subject us to additional costs and restrictions, including increased energy and raw materials costs.
Additionally, we cannot assure you that we have been or at all times will be in compliance with environmental laws
and regulations or that we will not be required to expend significant funds to comply with, or discharge liabilities
arising under, environmental laws, regulations and permits, or that we will not be exposed to material environmental,
health or safety litigation.
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Also, the U.S. Foreign Corrupt Practices Act (“FCPA”) and similar worldwide anti-bribery laws in non-U.S.
jurisdictions generally prohibit companies and their intermediaries from making improper payments to non-U.S.
officials for the purpose of obtaining or retaining business. The FCPA applies to companies, individual directors,
officers, employees and agents. Under the FCPA, U.S. companies may be held liable for actions taken by strategic or
local partners or representatives. The FCPA also imposes accounting standards and requirements on publicly traded
U.S. corporations and their foreign affiliates, which are intended to prevent the diversion of corporate funds to the
payment of bribes and other improper payments. Certain of our customer relationships outside of the U.S. are with
governmental entities and are therefore subject to such anti-bribery laws. Our policies mandate compliance with these
anti-bribery laws. Despite meaningful measures that we undertake to facilitate lawful conduct, which include training
and internal control policies, these measures may not always prevent reckless or criminal acts by our employees or
agents. As a result, we could be subject to criminal and civil penalties, disgorgement, further changes or enhancements
to our procedures, policies and controls, personnel changes or other remedial actions. Violations of these laws, or
allegations of such violations, could disrupt our operations, involve significant management distraction and result in a
material adverse effect on our competitive position, results of operations, cash flows or financial condition.
There is also a regulation to improve the transparency and accountability concerning the supply of minerals coming
from the conflict zones in and around the Democratic Republic of Congo. New U.S. legislation includes disclosure
requirements regarding the use of conflict minerals mined from the Democratic Republic of Congo and adjoining
countries and procedures regarding a manufacturer’s efforts to prevent the sourcing of such conflict minerals. The
implementation of these requirements could affect the sourcing and availability of minerals used in the manufacture of
our products. As a result, there may only be a limited pool of suppliers who provide conflict-free metals, and we
cannot assure you that we will be able to obtain products in sufficient quantities or at competitive prices. Future
regulations may become more stringent or costly and our compliance costs and potential liabilities could increase,
which may harm our business.
We are exposed to exchange rate risks, and our net earnings and financial condition may suffer due to currency
translations.
We invoice our foreign sales and service transactions in local and foreign currencies and translate net sales using
actual exchange rates during the period. We translate our non-U.S. assets and liabilities into U.S. dollars using current
exchange rates as of the balance sheet dates. Because a significant portion of our revenues and expenses are
denominated in foreign currencies, changes in exchange rates between the U.S. dollar and foreign currencies,
primarily the euro, British pound, Polish zloty, Chinese renminbi, Mexican peso and Swiss franc may adversely affect
our revenue, cost of goods sold and operating margins. For example, foreign currency depreciation against the U.S.
dollar will reduce the value of our foreign revenues and operating earnings as well as reduce our net investment in
foreign subsidiaries. Approximately 60% of net sales were generated outside of the United States for the last three
fiscal years.
Most of the risk of fluctuating foreign currencies is in our EMEA segment, which comprised approximately 40% of
our net sales during the last three fiscal years. The euro is the dominant currency in our EMEA operations. In the
event that one or more European countries were to replace the euro with another currency, our sales into such
countries, or into Europe generally, would likely be adversely affected until stable exchange rates are established.
The translation impact from currency fluctuations on net sales and operating earnings in Americas and Asia segments
are not significant, as a substantial majority of these net sales and operating earnings are in U.S. dollars or foreign
currencies that have been closely correlated to the U.S. dollar.
If foreign currencies depreciate against the U.S. dollar, it would make it more expensive for our non-U.S. subsidiaries
to purchase certain of our raw material commodities that are priced globally in U.S. dollars, while the related revenue
will decrease when translated to U.S. dollars. Significant movements in foreign exchange rates can have a material
impact on our results of operations and financial condition. We periodically engage in hedging of our foreign currency
exposures, but cannot assure you that we can successfully hedge all of our foreign currency exposures or do so at a
reasonable cost.
We quantify and monitor our global foreign currency exposures. Our largest foreign currency exposure is from the
purchase and conversion of U.S. dollar based lead costs into local currencies in Europe. Additionally, we have
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currency exposures from intercompany financing and trade transactions. On a selective basis, we enter into foreign
currency forward contracts and option contracts to reduce the impact from the volatility of currency movements;
however, we cannot be certain that foreign currency fluctuations will not impact our operations in the future.
Our international operations may be adversely affected by actions taken by foreign governments or other forces or
events over which we may have no control.
We currently have significant manufacturing and/or distribution facilities outside of the United States, in Argentina,
Australia, Belgium, Brazil, Bulgaria, Canada, the Czech Republic, France, Germany, India, Italy, Mexico, People’s
Republic of China, Poland, South Africa, Spain, Switzerland, Tunisia and the United Kingdom. We may face political
instability, economic
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uncertainty, and/or difficult labor relations in our foreign operations. We also may face barriers in the form of
long-standing relationships between potential customers and their existing suppliers, national policies favoring
domestic manufacturers and protective regulations including exchange controls, restrictions on foreign investment or
the repatriation of profits or invested capital, changes in export or import restrictions and changes in the tax system or
rate of taxation in countries where we do business. We cannot assure you that we will be able to successfully develop
and expand our international operations and sales or that we will be able to overcome the significant obstacles and
risks of our international operations.
Our failure to introduce new products and product enhancements and broad market acceptance of new technologies
introduced by our competitors could adversely affect our business.
Many new energy storage technologies have been introduced over the past several years. For certain important and
growing markets, such as aerospace and defense, lithium-based battery technologies have a large and growing market
share. Our ability to achieve significant and sustained penetration of key developing markets, including aerospace and
defense, will depend upon our success in developing or acquiring these and other technologies, either independently,
through joint ventures or through acquisitions. If we fail to develop or acquire, and manufacture and sell, products that
satisfy our customers’ demands, or we fail to respond effectively to new product announcements by our competitors by
quickly introducing competitive products, then market acceptance of our products could be reduced and our business
could be adversely affected. We cannot assure you that our lead-acid products will remain competitive with products
based on new technologies.
We may not be able to adequately protect our proprietary intellectual property and technology.
We rely on a combination of copyright, trademark, patent and trade secret laws, non-disclosure agreements and other
confidentiality procedures and contractual provisions to establish, protect and maintain our proprietary intellectual
property and technology and other confidential information. Certain of these technologies, especially TPPL
technology, are important to our business and are not protected by patents. Despite our efforts to protect our
proprietary intellectual property and technology and other confidential information, unauthorized parties may attempt
to copy or otherwise obtain and use our intellectual property and proprietary technologies.
Relocation of our customers’ operations could adversely affect our business.
The trend by a number of our North American and Western European customers to move manufacturing operations
and expand their businesses in faster growing and low labor-cost markets may have an adverse impact on our
business. As our customers in traditional manufacturing-based industries seek to move their manufacturing operations
to these locations, there is a risk that these customers will source their energy storage products from competitors
located in those territories and will cease or reduce the purchase of products from our manufacturing plants. We
cannot assure you that we will be able to compete effectively with manufacturing operations of energy storage
products in those territories, whether by establishing or expanding our manufacturing operations in those lower-cost
territories or acquiring existing manufacturers.
We may fail to implement our cost reduction initiatives successfully and improve our profitability.
We must continue to implement cost reduction initiatives to achieve additional cost savings in future periods. We
cannot assure you that we will be able to achieve all of the cost savings that we expect to realize from current or future
initiatives. In particular, we may be unable to implement one or more of our initiatives successfully or we may
experience unexpected cost increases that offset the savings that we achieve. Given the continued competitive pricing
pressures experienced in our industry, our failure to realize cost savings would adversely affect our results of
operations.
Quality problems with our products could harm our reputation and erode our competitive position.
The success of our business will depend upon the quality of our products and our relationships with customers. In the
event that our products fail to meet our customers’ standards, our reputation could be harmed, which would adversely
affect our marketing and sales efforts. We cannot assure you that our customers will not experience quality problems
with our products.
We offer our products under a variety of brand names, the protection of which is important to our reputation for
quality in the consumer marketplace.
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We rely upon a combination of trademark, licensing and contractual covenants to establish and protect the brand
names of our products. We have registered many of our trademarks in the U.S. Patent and Trademark Office and in
other countries. In many market segments, our reputation is closely related to our brand names. Monitoring
unauthorized use of our brand names is difficult, and we cannot be certain that the steps we have taken will prevent
their unauthorized use, particularly in foreign countries where the laws may not protect our proprietary rights as fully
as in the U.S. We cannot assure you that our brand
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names will not be misappropriated or utilized without our consent or that such actions will not have a material adverse
effect on our reputation and on our results of operations.

We may fail to implement our plans to make acquisitions or successfully integrate them into our operations.
As part of our business strategy, we have grown, and plan to continue growing, by acquiring other product lines,
technologies or facilities that complement or expand our existing business. There is significant competition for
acquisition targets in the industrial battery industry. We may not be able to identify suitable acquisition candidates or
negotiate attractive terms. In addition, we may have difficulty obtaining the financing necessary to complete
transactions we pursue. In that regard, our credit facilities restrict the amount of additional indebtedness that we may
incur to finance acquisitions and place other restrictions on our ability to make acquisitions. Exceeding any of these
restrictions would require the consent of our lenders. We may be unable to successfully integrate any assets, liabilities,
customers, systems and management personnel we acquire into our operations and we may not be able to realize
related revenue synergies and cost savings within expected time frames. Our failure to execute our acquisition strategy
could have a material adverse effect on our business. We cannot assure you that our acquisition strategy will be
successful or that we will be able to successfully integrate acquisitions we do make.
Any acquisitions that we complete may dilute stockholder ownership interests in EnerSys, may have adverse effects
on our financial condition and results of operations and may cause unanticipated liabilities.
Future acquisitions may involve the issuance of our equity securities as payment, in part or in full, for the businesses
or assets acquired. Any future issuances of equity securities would dilute stockholder ownership interests. In addition,
future acquisitions might not increase, and may even decrease our earnings or earnings per share and the benefits
derived by us from an acquisition might not outweigh or might not exceed the dilutive effect of the acquisition. We
also may incur additional debt or suffer adverse tax and accounting consequences in connection with any future
acquisitions.
The failure or security breach of critical computer systems could seriously affect our sales and operations.
We operate a number of critical computer systems throughout our business that can fail for a variety of reasons. If
such a failure were to occur, we may not be able to sufficiently recover from the failure in time to avoid the loss of
data or any adverse impact on certain of our operations that are dependent on such systems. This could result in lost
sales and the inefficient operation of our facilities for the duration of such a failure.
We operate a number of critical computer systems throughout our business for the exchange of information both
within the company and in communicating with third parties. Despite our efforts to protect the integrity of our systems
and network as well as sensitive, confidential or personal data or information, our facilities and systems and those of
our third-party service providers may be vulnerable to security breaches, theft, misplaced or lost data, programming
and/or human errors that could potentially lead to the compromising of sensitive, confidential or personal data or
information, improper use of our systems, software solutions or networks, unauthorized access, use, disclosure,
modification or destruction of information, defective products, production downtimes and operational disruptions,
which in turn could adversely affect our reputation, competitiveness, and results of operations.
Our ability to maintain adequate credit facilities.
Our ability to continue our ongoing business operations and fund future growth depends on our ability to maintain
adequate credit facilities and to comply with the financial and other covenants in such credit facilities or to secure
alternative sources of financing. However, such credit facilities or alternate financing may not be available or, if
available, may not be on terms favorable to us.
Our indebtedness could adversely affect our financial condition and results of operations.
As of March 31, 2014, we had $322.3 million of total consolidated debt (including capital lease obligations and net of
the discount on the Convertible Notes). This level of debt could:

•increase our vulnerability to adverse general economic and industry conditions, including interest rate fluctuations,
because a portion of our borrowings bear, and will continue to bear, interest at floating rates;

•
require us to dedicate a substantial portion of our cash flow from operations to debt service payments, which would
reduce the availability of our cash to fund working capital, capital expenditures or other general corporate purposes,
including acquisitions;
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•restrict our ability to introduce new products or new technologies or exploit business opportunities;
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•place us at a disadvantage compared with competitors that have proportionately less debt;

•limit our ability to borrow additional funds in the future, if we need them, due to financial and restrictive covenants in
our debt agreements;

•have a material adverse effect on us if we fail to comply with the financial and restrictive covenants in our debt
agreements; and

•
dilute share ownership percentage if the Company’s share price, at the time of conversion, is higher than the
Convertible Notes’ conversion price of $40.26 per share and the Company does not settle the Convertible Notes,
including any optional conversions, solely in cash.
There can be no assurance that we will continue to declare cash dividends at all or in any particular amounts.
During fiscal 2014, we announced the declaration of a quarterly cash dividend of $0.125 per share of common stock
for quarters ended June 30, 2013, September 29, 2013, December 29, 2013 and March 31, 2014. On May 7, 2014, we
announced a fiscal 2015 first quarter cash dividend of $0.175 per share of common stock. Future payment of a regular
quarterly cash dividend on our common shares will be subject to, among other things, our results of operations, cash
balances and future cash requirements, financial condition, statutory requirements of Delaware law, compliance with
the terms of existing and future indebtedness and credit facilities, and other factors that the Board of Directors may
deem relevant. Our dividend payments may change from time to time, and we cannot provide assurance that we will
continue to declare dividends at all or in any particular amounts. A reduction in or elimination of our dividend
payments could have a negative effect on our share price.
We depend on our senior management team and other key employees, and significant attrition within our management
team or unsuccessful succession planning could adversely affect our business.
Our success depends in part on our ability to attract, retain and motivate senior management and other key employees.
Achieving this objective may be difficult due to many factors, including fluctuations in global economic and industry
conditions, competitors’ hiring practices, cost reduction activities, and the effectiveness of our compensation programs.
Competition for qualified personnel can be very intense. We must continue to recruit, retain and motivate senior
management and other key employees sufficient to maintain our current business and support our future projects. We
are vulnerable to attrition among our current senior management team and other key employees. A loss of any such
personnel, or the inability to recruit and retain qualified personnel in the future, could have an adverse effect on our
business, financial condition and results of operations. In addition, certain key members of our senior management
team are at or nearing retirement age. If we are unsuccessful in our succession planning efforts, the continuity of our
business and results of operations could be adversely affected.

ITEM 1B. UNRESOLVED STAFF COMMENTS
None.

ITEM 2. PROPERTIES
The Company’s worldwide headquarters is located in Reading, Pennsylvania. Geographic headquarters for our
Americas, EMEA and Asia segments are located in Reading, Pennsylvania, Zurich, Switzerland and Singapore,
respectively. The Company owns approximately 80% of its manufacturing facilities and distribution centers
worldwide. The following sets forth the Company’s principal owned or leased facilities by business segment:
Americas: Sylmar, California; Longmont, Colorado; Hays, Kansas; Richmond, Kentucky; Warrensburg, Missouri;
Cleveland, Ohio; Horsham, Pennsylvania; Sumter, South Carolina; Ooltewah, Tennessee and Spokane, Washington in
the United States; Monterrey and Tijuana in Mexico; Buenos Aires, Argentina and Sao Paulo in Brazil.
EMEA: Targovishte, Bulgaria; Hostimice, Czech Republic; Arras, France; Hagen and Zwickau in Germany;
Bielsko-Biala, Poland; Newport and Culham in the United Kingdom; Port Elizabeth, South Africa; and Tunis, Tunisia.
Asia: Jiangsu, Chongqing and Gaoyou in the People’s Republic of China and Andhra Pradesh in India.
We consider our plants and facilities, whether owned or leased, to be in satisfactory condition and adequate to meet
the needs of our current businesses and projected growth. Information as to material lease commitments is included in
Note 9, “Leases,” to the Consolidated Financial Statements appearing in this Annual Report on Form 10-K.

Edgar Filing: EnerSys - Form 10-K

28



16

Edgar Filing: EnerSys - Form 10-K

29



Table of Contents

ITEM 3. LEGAL PROCEEDINGS
From time to time, we are involved in litigation incidental to the conduct of our business. See Litigation and Other
Legal Matters in Note 18 - Commitments, Contingencies and Litigation to the Consolidated Financial Statements,
which is incorporated herein by reference.

ITEM 4. MINE SAFETY DISCLOSURES
Not applicable.
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PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND
ISSUER PURCHASES OF EQUITY SECURITIES

Market Information
The Company’s common stock has been listed on the New York Stock Exchange under the symbol “ENS” since it began
trading on July 30, 2004. Prior to that time, there had been no public market for our common stock. The following
table sets forth, on a per share basis for the periods presented, the range of high, low and closing prices of the
Company’s common stock.

Quarter Ended High Price Low Price Closing
Price

March 31, 2014 $74.17 $64.46 $69.29
December 29, 2013 71.75 59.40 70.09
September 29, 2013 61.17 48.99 60.55
June 30, 2013 51.79 42.37 49.04
March 31, 2013 $45.87 $36.57 $45.58
December 30, 2012 37.73 31.07 36.80
September 30, 2012 39.61 31.77 35.29
July 1, 2012 35.80 30.02 35.07

Holders of Record
As of May 23, 2014, there were approximately 384 record holders of common stock of the Company. Because many
of these shares are held by brokers and other institutions on behalf of stockholders, the Company is unable to estimate
the total number of stockholders represented by these record holders.
Dividends
During fiscal 2014, we announced and paid our first quarterly cash dividend of $0.125 per share of common stock for
the quarters ended June 30, 2013, September 29, 2013, December 29, 2013 and March 31, 2014. On May 7, 2014, we
announced our first quarter cash dividend of fiscal 2015 of $0.175 per share of common stock. The declaration of cash
dividends on our common stock is at the discretion of the Board of Directors, and any decision to declare a dividend is
based on a number of factors, including, but not limited to, earnings, prospects, financial condition, applicable
covenants under our credit agreements and other contractual restrictions, Delaware law and other factors deemed
relevant.
Recent Sales of Unregistered Securities
During the three fiscal years ended March 31, 2014, we did not issue any unregistered securities.
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Purchases of Equity Securities by the Issuer and Affiliated Purchasers
The following table summarizes the number of shares of common stock we purchased during our fourth quarter from
participants in our equity incentive plans as well as repurchases of common stock authorized by the Board of
Directors. As provided by our equity incentive plans, vested options outstanding may be exercised through surrender
to the Company of option shares or vested options outstanding under the Equity Incentive Plan to satisfy the
applicable aggregate exercise price (and any withholding tax) required to be paid upon such exercise.
Purchases of Equity Securities

Period

(a)
Total number
of shares (or
units)
purchased

(b)
Average price
paid per share
(or unit)

(c)
Total number of
shares (or units)
purchased as part of
publicly announced
plans or programs

(d)
Maximum number
(or approximate
dollar value) of shares
(or units) that may be
purchased under the
plans or programs(1)(2)

December 30, 2013-January 26,
2014 50,610 $69.87 50,610 $30,594,324

January 27, 2014-February 23,
2014 90,847 69.35 84,893 24,711,937

February 24, 2014-March 31,
2014 155,740 69.87 155,740 —

Total 297,197 $69.70 291,243

(1)

The Company's Board of Directors has authorized the Company to repurchase up to such number of shares as shall
equal the dilutive effects of any equity-based award granted during such fiscal year under the 2010 Equity
Incentive Plan and the number of shares exercised through stock option awards during such fiscal year. This
repurchase program has been exhausted for fiscal year 2014.

(2)
The Company's Board of Directors authorized the Company to repurchase up to $65 million of its common stock.
This authorization expired on March 31, 2014 and was replaced by a resolution to repurchase up to $70 million
which expires on March 31, 2015.
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STOCK PERFORMANCE GRAPH
The following graph compares the changes in cumulative total returns on EnerSys’ common stock with the changes in
cumulative total returns of the New York Stock Exchange Composite Index, a broad equity market index, and the total
return on a selected peer group index. The peer group selected is based on the standard industrial classification codes
(“SIC Codes”) established by the U.S. government. The index chosen was “Miscellaneous Electrical Equipment and
Suppliers” and comprises all publicly traded companies having the same three-digit SIC Code (369) as EnerSys.
The graph was prepared assuming that $100 was invested in EnerSys’ common stock, the New York Stock Exchange
Composite Index and the peer group (duly updated for changes) on March 31, 2009.

*$100 invested on 3/31/09 in stock or index, including reinvestment of dividends.
Fiscal year ending March 31.
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ITEM 6. SELECTED FINANCIAL DATA
Fiscal Year Ended March 31,
2014 2013 2012 2011 2010
(In thousands, except share and per share data)

Consolidated Statements of Income:
Net sales $2,474,433 $2,277,559 $2,283,369 $1,964,462 $1,579,385
Cost of goods sold 1,844,813 1,708,203 1,770,664 1,514,618 1,218,481
Gross profit 629,620 569,356 512,705 449,844 360,904
Operating expenses 344,421 312,324 297,806 259,217 235,597
Restructuring and other exit charges 27,326 7,164 4,988 6,813 13,929
Legal proceedings charge (settlement
income) 58,184 — (900 ) — —

Goodwill impairment charge 5,179 — — — —
Bargain purchase gain — — — — (2,919 )
Operating earnings 194,510 249,868 210,811 183,814 114,297
Interest expense 17,105 18,719 16,484 22,038 22,658
Charges related to refinancing — — — 8,155 —
Other (income) expense, net 13,658 916 3,068 2,177 4,384
Earnings before income taxes 163,747 230,233 191,259 151,444 87,255
Income tax expense 16,980 65,275 47,292 38,018 24,951
Net earnings 146,767 164,958 143,967 113,426 62,304
Net losses attributable to noncontrolling
interests (3,561 ) (1,550 ) (36 ) — —

Net earnings attributable to EnerSys
stockholders $150,328 $166,508 $144,003 $113,426 $62,304

Net earnings per common share
attributable to EnerSys stockholders:
Basic $3.17 $3.47 $2.95 $2.30 $1.29
Diluted $3.02 $3.42 $2.93 $2.27 $1.28
Weighted-average number of common
shares outstanding:
Basic 47,473,690 48,022,005 48,748,205 49,376,132 48,122,207
Diluted 49,788,155 48,635,449 49,216,035 50,044,246 48,834,095

Fiscal Year Ended March 31,
2014 2013 2012 2011 2010
(In thousands)

Consolidated cash flow data:
Net cash provided by operating
activities $193,621 $244,400 $204,196 $76,459 $136,602

Net cash used in investing activities (232,005 ) (55,092 ) (72,420 ) (91,661 ) (77,244 )
Net cash provided by (used in)
financing activities 21,562 (95,962 ) (79,382 ) (82,677 ) (24,472 )

Other operating data:
Capital expenditures 61,995 55,286 48,943 59,940 45,111

As of March 31,
2014 2013 2012 2011 2010
(In thousands)
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Consolidated balance sheet data:
Cash and cash equivalents $240,103 $249,348 $160,490 $108,869 $201,042
Working capital 719,297 685,403 611,372 554,164 475,768
Total assets 2,321,858 1,987,867 1,924,955 1,828,387 1,652,010
Total debt, including capital leases,
excluding discount on the Convertible
Notes

322,300 178,489 256,101 253,400 350,486

Total EnerSys stockholders’ equity 1,246,402 1,169,401 1,032,195 974,331 779,897
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS
OF OPERATIONS

The following discussion and analysis of our results of operations and financial condition for the fiscal years ended
March 31, 2014, 2013, and 2012, should be read in conjunction with our audited consolidated financial statements and
the notes to those statements included in Item 8, Financial Statements and Supplementary Data, of this Annual Report
on Form 10-K. Our discussion contains forward-looking statements based upon current expectations that involve risks
and uncertainties, such as our plans, objectives, opinions, expectations, anticipations and intentions and beliefs. Actual
results and the timing of events could differ materially from those anticipated in those forward-looking statements as a
result of a number of factors. See “Cautionary Note Regarding Forward-Looking Statements,” “Business” and “Risk
Factors,” sections elsewhere in this Annual Report on Form 10-K. In the following discussion and analysis of results of
operations and financial condition, certain financial measures may be considered “non-GAAP financial measures” under
Securities and Exchange Commission rules. These rules require supplemental explanation and reconciliation, which is
provided in this Annual Report on Form 10-K.
EnerSys’ management uses the non-GAAP measures, EBITDA and Adjusted EBITDA, in its computation of
compliance with loan covenants. These measures, as used by EnerSys, adjust net earnings determined in accordance
with GAAP for interest, taxes, depreciation and amortization, and certain charges or credits as permitted by our credit
agreements, that were recorded during the periods presented.
EnerSys’ management uses the non-GAAP measures, Primary Working Capital and Primary Working Capital
Percentage (see definition in “Overview” below) along with capital expenditures, in its evaluation of business segment
cash flow and financial position performance.
These non-GAAP disclosures have limitations as analytical tools, should not be viewed as a substitute for cash flow or
operating earnings determined in accordance with GAAP, and should not be considered in isolation or as a substitute
for analysis of the Company’s results as reported under GAAP, nor are they necessarily comparable to non-GAAP
performance measures that may be presented by other companies. This supplemental presentation should not be
construed as an inference that the Company’s future results will be unaffected by similar adjustments to operating
earnings determined in accordance with GAAP.
Overview
EnerSys (the “Company,” “we,” or “us”) is the world’s largest manufacturer, marketer and distributor of industrial batteries.
We also manufacture, market and distribute products such as battery chargers, power equipment, battery accessories,
and outdoor equipment enclosure solutions. Additionally, we provide related aftermarket and customer-support
services for our products. We market our products globally to over 10,000 customers in more than 100 countries
through a network of distributors, independent representatives and our internal sales force.
We operate and manage our business in three geographic regions of the world—Americas, EMEA and Asia, as described
below. Our business is highly decentralized with manufacturing locations throughout the world. More than half of our
manufacturing capacity is located outside the United States, and approximately 60% of our net sales were generated
outside the United States. The Company has three reportable business segments based on geographic regions, defined
as follows:
•Americas, which includes North and South America, with our segment headquarters in Reading, Pennsylvania, USA;

•EMEA, which includes Europe, the Middle East and Africa, with our segment headquarters in Zurich, Switzerland;
and
•Asia, which includes Asia, Australia and Oceania, with our segment headquarters in Singapore.
We evaluate business segment performance based primarily upon operating earnings exclusive of highlighted items.
Highlighted items are those that the Company deems are not indicative of ongoing operating results, including those
charges that the Company incurs as a result of restructuring activities and those charges and credits that are not
directly related to ongoing business segment performance. All corporate and centrally incurred costs are allocated to
the business segments based principally on net sales. We evaluate business segment cash flow and financial position
performance based primarily upon capital expenditures and primary working capital levels (see definition of primary
working capital in “Liquidity and Capital Resources” below). Although we monitor the three elements of primary
working capital (receivables, inventory and payables), our primary focus is on the total amount due to the significant
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impact it has on our cash flow.
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Our management structure, financial reporting systems, and associated internal controls and procedures, are all
consistent with our three geographic business segments. We report on a March 31 fiscal year-end. Our financial
results are largely driven by the following factors:
•gl
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